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Application: Al Product Owner

I'm drawn to this role because it describes how | already work, not something | aspire to. | own Al
products from concept to production, and | build them myself, with exactly the stack you list:
LLMs, APIs, automation, Al agents, RAG, vector databases, and orchestration frameworks. As
Head of Al | own the vision and roadmap, turn strategy into prioritized plans and business
outcomes, and ship real software rather than handing specifications to others. | built and operate
Agent Squad Al, a cluster of autonomous agents doing real work in production, and under my
leadership the company reached Registered Partner status in Anthropic's partner program. That
is what lets me tell a good Al bet from a bad one, because | see this technology deliver and
break in production every day.

What may set me apart for K2 University is that | have lived both sides of learning. | am a
founding professor of an innovation chair and have taught at masters level, so when you say Al
must enhance learning outcomes and not just content delivery, that is a distinction | feel, not a
slogan. | know the difference between an Al tutor that actually teaches and a copilot that only
serves content, and | bring that judgment to the Al products | build. Around that | bring fifteen
years of enterprise delivery, taking critical platforms from concept to production, running
successful launches with content, technical, and business teams, and prioritizing by value and
impact when everything looks urgent. At NTT DATA | led the office's largest account and shipped
a digital origination platform in phases, escalating dependencies early so a launch was never a
surprise.

Two points of candor. My formal titles have been in Al and delivery leadership rather than a
career product owner, though | own Al products end to end for real, today. And on SAP, | am not
an SAP implementer. My exposure is an earlier presales engineering role for an SAP Business
One partner, enough to have real familiarity with the SAP Business One ecosystem while | bring
the Al depth the role is really built around. What | can guarantee is the core of the job: building
with modern Al, shipping from concept to production, owning outcomes, and making Al improve
how people actually learn. | would be glad to show you what | have built. Thank you for your
time.

Best regards,
Roberto Aguirre Guardia



